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Fall Small Business Series  

Networking:  

Developing Win-Win Relationships  

 

Monday, October 16, 6:00-7:30pm 

CLICK HERE TO REGISTER 

 

 

Networking can have huge benefits for businesses and individuals: client retention, new clients, 

professional contacts, and more. The question is, are you networking effectively? Networking is 

about Developing Win-Win Relationships, not immediate sales... Learn all about networking from 

presenter Chip Janiszewski, including: who to network with, where to network, networking mindset, 

relationship building skills, presentation skills, and what to do at networking events. Work on 

developing networking meeting commercials and get ready for your next networking event!        

 

 

 

 

 
  

 

https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Fr20.rs6.net%2Ftn.jsp%3Ff%3D001HfJxCkzqGVcLJ3p-YcdYJph44u8250WNzOyHAIBH9tqqQ4LZ7094vKD0gebhwAITPRY9HEiBOKv0umiGReW0iwT050Em8Na7sb3vNvhPlLOzHRp5iNb6cqEIY8NfUkD_B7YXES7poPA0YjP-zS14bHZ3TS10DAJ4ZAFLPNQzzAdCd01QxjtbMc9Njc1u6ETowbG-YfZMvw2YUmnJ4-KmyVY7h0G-ejeR-efO0wxR4nX2fJkSHu7W5NwVaidaVaJs%26c%3DNPJd7VmT0bg0iC1Nb-mPcJGswJsDRpIBVn4kztbHT37HkO7-JQiAZw%3D%3D%26ch%3Dbg4lZ36peyzE0V3bjE1C4Puir9UQaSou4OaG_dLksqSuHe6GVVc7Qw%3D%3D&data=02%7C01%7Cjwilliams%40nwcc.commnet.edu%7C86d7935b054c4ab3189608d504efcd64%7C679df878277a496aac8dd99e58606dd9%7C0%7C0%7C636420350351774416&sdata=l9VissLkyKZ0OUv9qJ4SoTUsINDttBK4izSPvehFCkw%3D&reserved=0


 

Cooperative Marketing 

 

Tuesday, October 24, 6:00-7:30pm 

CLICK HERE TO REGISTER 

 

 

 

Cooperative branding occurs when businesses participate in shared advertising or 

promotional campaigns. Come up with strategies in a marketing plan to help each 

business succeed. The seminar will discuss events and special promotions to 

increase customer traffic. Learn about marketing and strategies that focus on the 

uniqueness of businesses at a shared cooperative space. Seth Duke is a marketing 

and communications executive with 10 years of experience working with small for 

profit and nonprofit businesses in NW Connecticut. He has served on the Board of 

Directors of several organizations including The Hispanic Coalition of Greater 

Waterbury and is currently Marketing Director at O&G Industries - one of the 

largest construction companies in the country. Seth is a member of SCORE and is a 

Certified Business Mentor. 
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Special thanks to John Fiorello, local business owner,  
for sharing this GREAT success tip:  

 
"Don't be afraid to ask for help!  

More people are willing to help you than you realize."~ JF 
 

 

 
 

  

 



 

 

 

9 Things I Learned from Talking to 9 Millionaires  
Jordan Fried, Success.Com 

When I began interviewing business leaders for my podcast The Inbox Inspiration, I didn’t 

realize the impact it would have on me. Getting the opportunity to talk to dozens of successful, 

inspiring individuals has been nothing short of incredible. Through our conversations, I got 

VIP access to some of their secrets and advice, what motivated them, what helped them to get 

where they are today. 
 
1. You are the sum of the five people you spend the most time with. 
My mom always used say, “Tell me who your friends are and I’ll tell you who you are.” And 

she was right on—because millionaires surround themselves with other millionaires. If we 

really are the sum of the people we surround ourselves with, it’s so important to surround 

yourself with the right ones. Successful people are always networking with each other at events, 

conferences and mastermind groups. 
 
2. Money in itself won’t make you happy. 
But money can buy you the freedom to do the things that can make you happy. True happiness 

comes from filling your time and your days with meaningful pursuits that you’re passionate 

about. 
I’ve met rich people who are incredibly unhappy and poor people in Third World countries 

who are some of the happiest people I’ve ever encountered. The point is that it’s possible to be 

happy right now, whether you have $20 or $20 million. By being grateful for what you have, for 

being alive and for having this day, you’ll be more present and have better perspective. 
 
3. “It’s not about the goal. It’s about becoming the type of person that can 

accomplish the goal.” 
The great Tony Robbins probably knows what he’s talking about. 
Most millionaires will tell you it’s not so much about making the money; it’s about growing as 

a person, growing your business to a point where it’s capable of making money. The journey is 



far more valuable than the destination. And once you’ve arrived, the question becomes, Now 

what? That’s why it’s so important to enjoy the ride and be grateful for how far you’ve come 

and what you’ve achieved so far. 
 
4. Get a mentor so you can get growing. 
Almost every successful person you ask will tell you they had a mentor at some point along the 

way.Find someone you admire, look up to—someone who’s where you want to be—and ask 

them for guidance to help you improve who you are and what you want to become. With their 

advice, you’ll learn best practices, you’ll be challenged, you’ll be better prepared to succeed. 
 
5. Like to learn. 
Every entrepreneur and successful person I’ve met is a lifelong learner. They understand the 

importance of constantly improving, constantly growing. 
Driven people self-educate through books, audiotapes, online courses, seminars…. They’re 

determined to always learn new skills, to keep developing as a person—to never become 

stagnant. They never stop. 
 
6. Two (or three or four) income sources are better than one. 
Millionaires know how to put their money and resources to work for them. And almost all of 

them have at least two more sources of income—investments in financial securities, real estate, 

angel investing, partnerships. 
While multiple sources of income certainly help them increase their wealth, they are laser-

focused on one income stream first then diversify once they’ve hit a level of stability. 
 
7. Hate the gym? Well, learn to hate it a little less. 
Almost every millionaire I’ve interviewed has some sort of rigorous workout routine—

weightlifting, marathons and triathlons, running. They’re elite in business and at the gym. 

There’s a correlation between breaking down barriers in fitness and breaking them down in 

business and in your mind. They’re both about strength and confidence, discipline and 

commitment. Weak won’t cut it. So get workin’ on your fitness—and the rest will seem a little 

less daunting. 
 
8. Read—a lot. 
I’ve yet to meet a millionaire who doesn’t do a lot of reading. And I’m not talking about Harry 

Potter or Hunger Games. I’m talking books with real, practical tips—for personal and 

professional growth, for people who want to constantly improve themselves and their 

businesses. 
Books are a great way to learn from successful people who may have been where you are now 

and have something valuable to teach you. It’s like having some of the best business minds of 

our generation mentor you. Read a lot and read often. 
 
9. Write down your experiences. 
You don’t have to blog to be a millionaire. But it wouldn’t hurt. A lot of successful people are 

getting their start from blogging. 



Blogging is a powerful tool, because by documenting your journey and inspirations, you go 

through a sort of self-discovery, while also growing your reputation and business. If you’re not 

ready to share everything on a public blog, try keeping handwritten journals instead. The 

introspective writing process reminds you of what you’ve been through and where you want to 

go. And writing down your goals is an incredible way to make sure they happen. 
Jim Rohn said it best: “It is challenging to be a student of your own life, your own future, your 

own destiny. Don’t trust your memory. When you listen to something valuable, write it down. 

When you come across something important, write it down. Take the time to keep notes and to 

keep a journal” (or in my case, a podcast or blog!). 
 

 
 

 

  

 

Interested in our Mentoring Program?  

 

If you are a business looking for support from someone in 

your industry 

OR  
An established business willing to provide mentoring and 

coaching.... 
 

 

PLEASE let us know and we'll get you teamed 

up!   

 

 

 

 

 

 
 

 

Join our email list 
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